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Introduction

- Executive interviews 
- The value of partnership
- Define readiness and set expectations for experience
- Prize structure

Legend

Introduction
Quiz
Courses
Survey
Prize Booth Information

Question 1

Did you 
participate last 

year?

Question 2

How often do you 
use MSPP?

Question 3

How do you see 
yourself in terms 

of readiness?

Question 4

How do you see 
your organization 

in terms of 
readiness?

Prescribed Path

Business-readyPeople-ready

1. Partner Company
- Competencies

2. Align Individuals
    Within Organization

- Receive Targeted
       Communication

- Gain Access to
       Appropriate Training

3. Channel Builder
- To Partners

4. Profile Solution
- To Clients

5. Demos
- TDTK

6. Go-to-market 
    Campaigns

- Partner Marketing
       Center

7. Solution Finder
- Visible to Clients

6. Go-to-market
    Campaigns

- Partner Marketing
       Center

7. Solution Finder
- Visible to Clients

8. Close Sales
- Pre-sales Technical

       Support
- TDTK Demos

9. Support
- CSAT
- RMtP

10. TBD

Prize-o-meter

Prize 1

Prize 2

Big Prize

You
Are 

Here

Prize-o-meter

Prize 1

Prize 2

Big Prize

You
Are 

Here

Question 1

Do you plan to 
follow up with the 
tools you learned?
Now            Later

Question 2

Was this 
experience 

valuable to you?

Introduction

Quiz

Courses

Survey

Partner Name Quiz Answers

Prize Booth Information

Accomplishments

- People-ready
- Business-ready
- Both Courses

Survey Answers Action Items

- Refer a Colleague
- Send a Reminder

Total Time Taken Prize

1

2

3

4

5

6
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9

10

People-ready

Business-ready

Are 
you

sure?

(1-2 minutes)

Refer a Colleague Send a ReminderVisit

- Website
- Booth

1 6 8


